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V. ASSOCIATION AND CONFIDENTIAL INFORMATION RULES

V. A. Process For Reporting Associations, Identifying Concerns, An d
Remedies

Interested parties applying to qualify to bid in the Auction will be required to indicate i n

their Part 1 Applications whether they are part of a bidding agreement, a joint venture fo r

purposes of participating at the Auction, a bidding consortium or some other form o f

arrangement between parties pertaining to bidding in the Auction . Interested parties will also be

required to certify in their Part 1 Application that, should they qualify to participate in a

segment of the Auction, they will not disclose information regarding the list of qualified

bidders for that segment .

Once parties are qualified to bid in a segment of the Auction, each qualified bidder wil l

be asked in its Part 2 Application to make a number of certifications, each detailed below, an d

to provide additional information to the Auction Manager if these certifications cannot b e

made. In particular, each qualified bidder in a segment will be informed of the list of qualifie d

bidders for that segment and will be asked to certify that it is not associated with any othe r

qualified bidder in the same segment . If a qualified bidder cannot make such a certification, i t

will be asked to identify associations it may have with other qualified bidders in the sam e

segment. The criteria that determine whether two bidders are associated with one another ar e

given below. If two bidders qualified for the same segment are associated with one another, th e

Auction Manager will determine whether the two qualified bidders can both participate, as wel l

as the terms and conditions of such participation . The Auction Manager may require bidders

that are qualified for the same segment and that are associated with one another to bid as on e

entity or to reorganize so as to no longer be associated with one another .

Qualified bidders will be asked to certify that they will undertake to appropriatel y

restrict their disclosure of confidential information relative to their bidding strategy an d

confidential information regarding the Auction process (both of which are defined in V . C) .

Qualified bidders in a segment will also be asked to certify that they have not come and will no t

come to any agreement with another qualified bidder in the same segment with respect t o

bidding at the Auction, except as disclosed and approved by the Auction Manager in their Par t

1 Application .
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Before obtaining final documentation necessary to participate in the Auction, registere d

bidders will be required to certify that they will continue to maintain the confidentiality of an y

information that they will have acquired through their participation in the Auction process .

V. B. Association Criteria

1 . Preliminary Definition s

a. A party controls an entity directly if the party holds a majority of shares ,

majority voting power, a majority of common directors, can appoint a

majority of directors, or if the party in fact controls the entity's affair s

through some other means . A party controls an entity indirectly if the part y

controls another entity that controls the entity in question (or through a

longer line of control ; e.g., if the party controls another entity that control s

an entity that controls the entity in question, etc.) .

b. A party participates directly in another entity Z if the party holds any class

of listed shares, if it holds the right to acquire such shares, if it holds an y

option to purchase shares, or if it has voting power . The participation i s

indirect if the party participates in another entity that participates in Z (with

potentially a longer line of "indirect participation") . When the participation

is indirect, the percentage of participation of the party in the entity i s

obtained by multiplying the percentages of participation at each level .

c. A party is concerned with the bid of a bidder if the party has confidentia l

information relative to the bidders' bidding strategy (see definition in th e

next section), has agreed to provide assistance with financing or has agree d

to provide assistance in another way .

2 . Bidder A and Bidder B are associated with each other if Bidder A

a. Controls bidder B, directly or indirectly ; or

b. Has at least a 10% participation in Bidder B and is concerned with Bidde r

B's bid; or
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c. Controls an entity that has at least a 10% participation, direct or indirect, i n

Bidder B and that is concerned with Bidder B's bid ; or

d. Is controlled by an entity that controls Bidder B directly or indirectly ; or

e. Is controlled by an entity that has at least a 10% participation, direct o r

indirect, in Bidder B and that is concerned with Bidder B's bid .

3. Bidder A and Bidder B are associated if there is a party whic h

a. Controls Bidder A, directly or indirectly ; or

b. Has at least a 10% participation in Bidder A, directly or indirectly, and i s

concerned with Bidder A's bid ; or

c. Controls an entity that has at least a 10% participation in Bidder A, direct o r

indirect, and is concerned with Bidder A's bid; or

d. Has confidential information about Bidder A's bid and is controlled b y

Bidder A ; or

e. Has confidential information about Bidder A's bid and is controlled by a n

entity or person that controls Bidder A directly or indirectly ; or

f. Has confidential information about Bidder A's bid and is controlled, directl y

or indirectly, by an entity that has at least a 10% participation in Bidder A

and is concerned with Bidder A's bid ;

and if this same party also has any one of the relationships (a . through f. described

above) with Bidder B .

4. Bidder A and Bidder B are associated if there is a party that has at least a 20%
participation, directly or indirectly, in both bidders .

5 . Bidder A and Bidder B are associated if there is a party that has at least a 20%
participation, directly or indirectly, in Bidder A and that :

a. Has at least 10% participation in Bidder B, directly or indirectly, and i s

concerned with Bidder B's bid ; or

b. Is controlled by Bidder B ; or

c. Controls a person or entity that controls Bidder B ; or
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d. Controls a person or entity that : has at least 10% participation in Bidder B ,

directly or indirectly, and is concerned with Bidder B's bid ; or

e. Is controlled by a person or entity that controls Bidder B directly or indirectly ;

or

f. Is controlled by a person or entity that has at least 10% participation in Bidde r

B, directly or indirectly, and is concerned with Bidder B's bid ; or

g. Is controlled by a person or entity who controls a person has at least 10 %

participation in Bidder B, directly or indirectly, and is concerned with Bidder

B's bid .

V. C. Definitions Of Confidential Informatio n

Confidential information relative to the bidding strategy means information relating to

a bidder's bid for a segment, whether in writing or verbally, which if it were to be made public

would be likely to have an effect on any of the bids that another bidder would be willing t o

submit for that segment at the Auction . Confidential information relative to the bidding strategy

includes (but is not limited to) a bidder's strategy in that segment of the Auction ; a bidder's

indicative offer for that segment; the bidder's preference to bid for one product rather tha n

another; the quantities that a bidder wishes to serve ; the bidder's estimation of the value of a

tranche; the bidder's estimation of the risks associated with serving the load in the segment ;

and a bidder's contractual arrangements for power with a party to serve the load in the segment

were the bidder to be a winner at the Auction .

Confidential information regarding the Auction process means information that is no t

released publicly by the ICC or the Auction Manager and that a bidder acquires as a result o f

participating in the Auction process, whether in writing or verbally, which if it were to be mad e

public could impair the integrity of current or future Auctions, impair the ability of Ameren to

hold future Auctions, harm consumers, or injure bidders or applicants . Confidential informatio n

regarding the Auction process includes (but is not limited to) the list of qualified bidders, th e

list of registered bidders, the initial eligibility in the Auction, the status of a bidder' s

participation in the Auction, and all non-public reports of results and announcements made b y

the Auction Manager to all or any one bidder during the Auction .
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V. D. Certifications and Disclosures To Be Mad e

In certifications 1 through 11 below, "interested party" refers to an applicant for a given

segment of the Auction, "qualified bidder" refers to a bidder qualified to participate in a give n

segment of the Auction, and "registered bidder" refers to a bidder registered to participate in a

given segment of the Auction . Certifications regarding associations and confidentia l

information will be made separately for each segment of the Auction : an applicant, qualified or

registered bidder to the Fixed Pricing Segment makes the following certifications with respec t

to the Fixed Pricing Segment, an applicant, qualified or registered bidder to the Spot Marke t

Segment makes the following certifications with respect to the Spot Market Segment, and a n

applicant, qualified or registered bidder to both segments makes the following certification s

twice, once for each segment .

An interested party will be required in its Part 1 Application for a segment of th e

Auction to disclose any bidding agreement and / or arrangement in which the interested part y

may have entered . In addition, the following certification will be required and will apply fro m

the time that the Part 1 Application has been submitted .

1. An applicant must certify that if it qualifies to participate in a segment, the applican t

will not disclose at any time information regarding the list of qualified bidders ,

including the number of qualified bidders, the identity of any one or all entities tha t

have been qualified, or the fact that an entity has not been qualified for participation i n

the Auction . The applicant must certify that it will destroy any document distributed b y

the Auction Manager that lists the qualified bidders within five (5) business days of th e

conclusion of a successful Auction .

The following certifications will be required of each qualified bidder in its Part 2

Application for a segment and will apply from the time of qualification until the conclusion o f

the post-auction consideration period . Each qualified bidder in a segment must consult the lis t

of qualified bidders for that segment and attest to the following :

2. A qualified bidder must certify that it is not associated with another qualified bidde r

according to the criteria given above .
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A qualified bidder unable to make certification 2 must identify the qualified bidders

with which it is associated and the nature of the association .

3 . A qualified bidder must certify that, other than qualified bidders that were explicitl y

named in its Part 1 Application as parties with whom the bidder has entered into a

bidding agreement, joint venture for the purpose of bidding in the Auction, or biddin g

consortium or some other arrangement pertaining to bidding in the Auction, the bidde r

has not entered into any agreement with any other qualified bidder, directly o r

indirectly, regarding bids at the Auction, including, but not limited to, the amount to bi d

at certain prices, the product on which bids are placed, when or at what prices bids ar e

withdrawn or switched, or the amount of exit prices .

4. A qualified bidder must certify that any person who will be advising or assisting the

bidder with bidding strategy in the Auction, with estimation of the value of a tranche ,

or with the estimation of the risks associated with serving load (an advisor) will either

(i) not provide any similar advice or assistance to any other qualified bidder ; or (ii) i f

such person will provide similar advice or assistance to another qualified bidder, or i f

such person will be privy to confidential information relative to any other qualifie d

bidder's bidding strategy, that appropriate protections have been put into place to ensur e

that the advisor does not serve as a conduit of information between, or as a coordinato r

of the bidding strategies of, multiple bidders .

A qualified bidder unable to make certification 4 must name the advisor(s) and the other

bidder(s) concerned .

5 . A qualified bidder must certify that the qualified bidder is not a party to any contract fo r

the purchase of power that might be used as source of supply to serve the product o r

products in the segment, and that (i) would require the disclosure of any confidentia l

information (confidential information relative to the bidding strategy or confidentia l

information regarding the Auction process) to the counterparty under such a contract ; or

(ii) that would require the disclosure of any confidential information (confidentia l

information relative to the bidding strategy or confidential information regarding th e
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Auction process) to any other party; or (iii) that would provide instructions, direc t

financial incentives, or other inducements for the bidder to act in a way determined b y

the counterparty in the agreement and/or in concert with any other bidder in th e

Auction . Notwithstanding the above, a qualified bidder may, during negotiations prio r

to the Auction for contractual arrangements for power to serve the load at auction in the

segment were the bidder to be a winner at the Auction, discuss with the counterparty t o

such arrangements the nature of the products to be purchased, the volume, and the pric e

at which it is willing to buy these products .

A qualified bidder unable to make certification 5 must disclose the contractual term s

that prevent the qualified bidder from making the certification .

6. A qualified bidder must certify that it does not have any knowledge of confidentia l

information that is relevant to the bidding strategy of any other qualified bidder .

A bidder unable to make certification 6 will be asked to name the other qualified bidder

and the nature of the confidential information .

7. A qualified bidder must certify that it will not disclose confidential information relativ e

to its own bidding strategy except to bidders that were explicitly named in its Part 1

Application as parties with whom the bidder has entered into a bidding agreement, join t

venture for the purpose of bidding in the Auction, or bidding consortium or othe r

arrangement pertaining to bidding in the Auction, bidders with which it is associated a s

disclosed through certification 2, to its advisors, and to its financial institution .

8. A qualified bidder must certify that, other than entities affiliated with the bidder, an d

other than bidders with which the bidder has entered a bidding agreement, or join t

venture for purposes of the Auction, or bidding consortium, or other arrangemen t

pertaining to the Auction, no party has agreed to defray any of its costs of participatin g

in the Auction, including the cost of preparing the bid, the cost of any financia l

guarantees, the cost to be paid upon winning a tranche, or any other participation cost .
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A qualified bidder unable to make certification 8 must identify the party that has agree d

to defray some or all of the qualified bidder's cost of participating in the Auction, and th e

nature of the participation costs that the party has agreed to defray .

Furthermore, in its Part 2 Application a qualified bidder will have to certify that it wil l

not disclose any confidential information regarding the Auction process that it has acquired or

will acquire through its participation . These certifications will apply from the time of the Part 2

Application .

9. A qualified bidder must certify that if it is registered to participate in the Auction, th e

qualified bidder will not disclose at any time information regarding the initial eligibility

in the segment or the list of registered bidders, including the number of registere d

bidders, the identity of any one or all entities that have been registered, or the fact tha t

an entity has not been registered for participation in the Auction .

10. A qualified bidder must certify that it will not disclose any confidential information

regarding to the Auction process to any party except to its advisors and bidders wit h

which it is associated .

Following a successful Part 2 Application, the registered bidder will be required t o

certify that it will continue to abide by its prior commitment to maintain the confidentiality o f

information regarding the Auction process . The registered bidder will be required to do so

before obtaining rules and procedures essential to submit bids in the Auction . The registered

bidder also certifies that it will destroy all documents provided by the Auction Manager, an d

any / all documents that contain confidential information on other bidders within five (5 )

business days of the conclusion of the post-auction consideration period . Such certification wil l

apply from the time at which it is made, no later than five (5) business days before the start o f

the Auction .

11. A registered bidder certifies that it continues to abide by its prior confidentialit y

certifications . The registered bidder will not disclose any confidential informatio n

related to the Auction process to any party except to its advisors and bidders with whic h

it is associated. Further, the registered bidder certifies that it will destroy all documents

52



Competitive Procurement Auction Rules

	

Resp . Ex . 6 . 9

written or electronic that contain confidential information regarding the Auction proces s

or any other bidder, within five (5) business days of the conclusion of a successfu l

Auction whether or not they were provided by the Auction Manager.

Once a successful Auction has been concluded, the ICC may choose to releas e

information regarding final auction prices and the names of the winners . At that point, a winne r

may itself release information regarding the number of tranches it has won and the product s

that the winner will be supplying . The winners and losing bidders otherwise continue to b e

bound by their certifications as described previously .

V. E. Actions To Be Taken If Certifications Cannot Be Mad e

If a party cannot make all the above certifications, the Auction Manager will decide

within five (5) business days on a course of action on a case-by-case basis . To decide on thi s

course of action, the Auction Manager may make additional inquiries to understand the reaso n

for the inability of the bidder to make the certification .

In general, qualified bidders that are associated with one another, or that have entered

into agreements regarding bidding in a segment of the Auction, are considered as one bidder fo r

the purposes of application of the load cap in that segment and for the administration of th e

Auction. Bidders can be allowed to bid independently or can be asked to end their associatio n

or agreement as a condition of participation, as circumstances warrant . If qualified bidders ar e

asked to end their associations they will be given five (5) business days to do so .

If qualified bidders do not comply with additional information requests by the Auctio n

Manager regarding certifications required in the Part 2 Application, or do not comply with a

request from the Auction Manager to end their associations, this may be sufficient grounds fo r

the Auction Manager to reject the application .

Sanctions can be imposed on a qualified bidder for failing to properly disclos e

information relevant to determining associations, for coordinating with another bidder withou t

disclosing this fact, for releasing confidential information except as provided in certifications 3 ,

5, and 7, for disclosing information during the Auction to a person other than those specified i n

certification 9, and in general for failing to abide by any of the certifications that the bidder wil l
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have made in its Part 1 or Part 2 Application . Such sanctions can include, but are not limited to ,

any one or more of the following : the loss of all rights to provide supply for tranches won i n

the Auction by such bidder ; the forfeiture of letters of credit and other fees posted or paid ;

liquidated damages of $100,000 ; action under state or federal laws; attorneys' fees and court

costs incurred in any litigation that arises out of the bidder's improper disclosure ; debarmen t

from participation in future Auctions; prosecution under applicable state and federal laws ; and /

or other sanctions that the ICC may consider appropriate . Should such an event occur, the

Auction Manager will make a recommendation regarding a sanction .

VI . GLOSSARY OF AUCTION TERM S

1.

	

Associated With

A bidder is associated with another if the two bidders have ties that could allow them t o

act in concert or that prevent them from competing actively against each other in the Auction .

Specific criteria for associations are provided in section V .

2.

	

Auction Volume in a Segment

The Auction volume in a segment is a number of tranches that Ameren will purchas e

through a segment of the Auction to serve the load of the Ameren Illinois Control Area, whic h

includes ; AmerenCILCO, AmerenCIPS, and AmerenIP . The Auction Manager, in accordanc e

with confidential guidelines, may cut back on the Auction volume in one or both segments .

3.

	

Basic Generation Service Load (BGS Load)

The BGS Load is the full electricity requirement of retail customers of Ameren that

have not chosen to receive electric power and energy from an ARES, less nominal generatio n

supplied by QF's .

4.

	

Basic Generation Service-Fixed Pricing Load (BGS-FP Load)

Basic Generation Service-Fixed Pricing Load is a residual, defined as the BGS Loa d

excluding the Basic Generation Service – Large Customer Fixed Pricing Load, and the Basi c

Generation Service -- Large Service Real-Time Pricing Load, adjusted for system losses . It wil l
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represent the load of all Residential and Small Business customers that have not chosen a n

ARES .

5.

	

Basic Generation Service-Fixed Pricing Supply (BGS-FP Supply )

Basic Generation Service-Fixed Pricing Supply refers to all of the services necessary fo r

Ameren to serve its Residential and Small Business customers, including energy, capacity ,

certain transmission-related (excluding those Network transmission rights that Amere n

provides to the Suppliers), volumetric risk management, and renewable energy complianc e

services .

6.

	

Basic Generation Service — Large Customer Fixed Pricing Loa d

(BGS-LFP Load )

Basic Generation Service — Large Customer Fixed Pricing Load is the sum of the hourl y

load of all LC&I customers who elect, within the 30-day open enrollment period, to take BGS-

LFP times a loss expansion factor, to appropriately reflect system losses .

7.

	

Basic Generation Service — Large Customer Fixed Pricing Suppl y

(BGS-LFP Supply )

Basic Generation Service — Large Customer Fixed Pricing Supply refers to all of th e

services necessary for Ameren to serve its Large Commercial and Industrial customers ,

including energy, capacity, certain transmission-related (excluding those Network transmission

rights that Ameren provides to the Suppliers), volumetric risk management, and renewabl e

energy compliance services . This is applicable to all customers over 1 MW of demand, wh o

elect to take service under Ameren's Rider BGS-L and Rider MV tariffs .

8.

	

Basic Generation Service — Large Service Real-Time Pricing Load

(BGS-LRTP Load )

The Basic Generation Service — Large Service Real-Time Pricing Load is the sum of the

hourly load of Large Commercial and Industrial customers who take service under this rate

("Basic Generation Service — Large Service Real-Time Pricing customers") times the los s

expansion factor associated with each respective rate class . LC&I customers take BGS-LRTP i f

they have not elected BGS-LFP or the service of an ARES .
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9.

	

Basic Generation Service – Large Service Real-Time Pricing

Supply (BGS-LRTP Supply)

The Basic Generation Service – Large Service Real-Time Pricing Supply refers to all o f

the services necessary including energy, capacity, ancillary, certain transmission-relate d

(excluding those Network transmission rights that Ameren provides to the Suppliers) ,

volumetric risk management and renewable energy compliance services for Ameren to serve it s

Large Commercial and Industrial customers (those customer who have not chosen the BGS-

LFP option and have not chosen an ARES) or smaller customers who voluntarily elect a rea l

time pricing service

10.

	

Bid in the Fixed Pricing Segmen t

A bid in the Fixed Pricing Segment represents the number of tranches that a bidder

wishes to serve for each product in that segment at the going prices in force at that point in th e

Auction. In all rounds except the first, to fully specify a bid, a bidder may be asked fo r

infonnation in addition to the number of tranches to which it wishes to subscribe for each

product, such as switching priorities and exit prices .

11.

	

Bid in the Spot Market Segment

A bid in the Spot Market Segment represents the number of tranches that a bidde r

wishes to serve of BGS-LRTP Load at the going price in force at that point in the Auction . In

all rounds except the first, to fully specify a bid, a bidder may be asked for an exit price .

12.

	

Bidding Phase

The bidding phase is the first phase of a round, during which bidders place bids . A

bidder that submits a bid in a round may revise or change this bid as long as the bidding phas e

of the round is still open .

13.

	

Calculating Phase

The calculating phase is the second phase of the round, during which the Auction

Manager tabulates the results of that round's bidding phase and calculates the prices for th e

next round .

14.

	

Categories
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There are three (3) separate BGS categories that are part of the Auction, which consis t

of; BGS - FP Load, BGS - LFP Load, and BGS – LRTP Load .

15.

	

Contingency Plan

If the Auction volume in a Segment is restricted to less than 100% of the Auctio n

Volume for the segment, Ameren will implement a Contingency Plan for the remainin g

tranches. Under the Contingency Plan for the Fixed Pricing Segment described in Ameren' s

Rider MV tariff, Ameren will purchase for one year necessary services including installed

capacity, energy, and ancillary services, etc ., through MISO-administered tariff or markets fo r

the amount of the shortfall .

16.

	

CPA

CPA is the Competitive Procurement Auction, supply costs from which may be passe d

through to Ameren's retail customers in accordance with Ameren's Rider MV tariff approve d

by the ICC .

17.

	

Decrement

If the number of tranches bid exceeds the number of tranches needed for a product, th e

price for the product falls by a decrement in the next round . The decrement varies in each roun d

based on the excess supply on a product . In the Fixed Pricing Segment, the excess supply on a

product is measured against an estimate of maximum possible excess supply on that product .

18.

	

Denied Switches (Fixed Pricing Segment only )

The Auction Manager denies reductions in the number of tranches bid for a produc t

from switches when the tranches bid at the going price and the withdrawn tranches that can b e

retained are not sufficient to fill that product's tranche target . Denied switches are retained a t

the last price at which they were freely bid

19.

	

Eligibility in the Fixed Pricing Segmen t

A bidder's eligibility in round 1 is the bidder's initial eligibility for the Fixed Pricin g

Segment, as defined below. A bidder's eligibility in round 2 is the total number of tranches bi d

for all products in the Fixed Pricing Segment in round 1 . For any subsequent round, a bidder' s

eligibility is the bidder's eligibility in previous round minus the number of tranches that th e
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bidder withdrew in the previous round (whether or not the Auction Manager retains thes e

withdrawn tranches) .

20.

	

Eligibility in the Spot Market Segmen t

A bidder's eligibility in round 1 is the bidder's initial eligibility for the Spot Marke t

Segment, as defined below . A bidder's eligibility in round 2 is the number of tranches bid for

the Spot Market Segment in round 1 . For any subsequent round, a bidder's eligibility is th e

bidder's eligibility in previous round minus the number of tranches that the bidder withdrew i n

the previous round .

21.

	

Initial Eligibility for a Segment

A bidder's Initial Eligibility for a segment is the bidder's Eligibility in round 1, and i s

equal to the number of tranches that a bidder has financially guaranteed with a letter of credi t

with its Part 2 Application for that segment . Initial eligibility can never exceed the load cap fo r

the segment .

22.

	

Eligibility Rati o

An eligibility ratio is obtained by dividing the total eligibility in a segment by th e

Auction Volume in the segment . This value is compared to a minimum target level that th e

Auction Manager has established, in order to assure that the Auction has a reasonable level o f

competition present . The Auction Manager may cut back the number of tranches to be bid upo n

in one or both segments of the Auction, if the calculated level is below this target .

23.

	

End of Auctio n

The Auction ends in the reporting phase of the first round in which the total exces s

supply for both segments is zero . At this point, none of the prices can tick down any further

and no bidder could change its bid .

24.

	

Excess Supply

The excess supply on a product is the number of tranches bid at the going price for th e

product minus the product's tranche target, or it is zero, whichever is greater .

25.

	

Exit Price
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The bidder names an exit price for the tranches of a product that the bidder is no longer

willing to serve at the price for the current round . An exit price must be a price higher than th e

going price and less than or equal to the previous round's going price for the product . In the

Fixed Pricing Segment, no exit price is named when withdrawing tranches of free eligibility .

26.

	

Extension

A round extension extends the bidding phase of a round . Typically an extension will be

15 minutes but the Auction Manager may set a longer or shorter length for an extension .

Bidders will be advised of the length of an extension at the start of each bidding session . Each

bidder is allowed three (3) round extensions during the Auction . A bidder is automatically

deemed to have requested a bidding extension whenever no bid has been received from th e

bidder by the end of the scheduled bidding phase of a round and the bidder has not already use d

its three (3) allowable extensions .

27.

	

Financial Guarantee

Each qualified bidder must post a financial guarantee, in the form of a letter of credi t

for each segment of the Auction, proportional to its indicative offer at the maximum startin g

price . Some bidders may be required to post additional pre-Auction security depending on a

creditworthiness assessment .

28.

	

Fixed Pricing Segmen t

The Fixed Pricing Segment contains products to serve BGS-FP Load and BGS-LF P

29.

	

Free Eligibility (Fixed Pricing Segment Only)

Free eligibility is a number of tranches that were previously denied switches and then

released by the Auction Manager, in the current round, that the bidder can assign to an y

product(s) or at the bidder's option, withdraw, with no exit price named and these tranches wil l

not be retained .

30.

	

Full-requirements Servic e

Full-requirements includes all energy, capacity, ancillary, certain transmission-relate d

(excluding those Network transmission rights that Ameren provides to the Suppliers) ,

Load .
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volumetric risk management and renewable energy compliance services necessary for Amere n

to serve its retail customers and to fulfill all its requirements as the MISO Load Serving Entit y

(LSE) .

31.

	

Going Pric e

The going price for a product in a round is the price at which the Auction Manager i s

soliciting bids in that round . A bidder that submits a bid in a round declares itself ready, willin g

and able to supply the number of tranches bid for each product at the going price for th e

product, should it be selected a winner .

32.

	

Indicative Offers

An indicative offer for a segment states a number of tranches that the participant i s

willing to serve in the segment at the maximum starting price and a number of tranches that th e

participant is willing to serve at the minimum starting price . The indicative offer at each pric e

cannot exceed the load cap for the segment . These indicative offers are considered in

determining starting prices for the Auction . Indicative offers are provided with the Part 2

Application .

33.

	

Load Cap

A load cap for a segment is the maximum number of tranches that a bidder can win an d

serve for that segment . The load cap for a segment will be set at 50% of the Auction volume fo r

the segment, rounded up to the nearest tranche .

34.

	

Minimum and Maximum Starting Prices for a Segmen t

The minimum and maximum starting prices for a segment establish the range o f

possible round 1 prices for that Segment of the Auction . Ameren, in consultation with the

Auction Manager, ICC Staff and the Auction Advisor, will choose a starting price for round 1

of the Auction that is between the minimum and the maximum starting prices .

35.

	

MW-Measure

The approximate measure in MW of a single tranche for a product, considering al l

customers that could take the service in question . It is anticipated that this value will be near

100 MW .
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36.

	

Non-summer Factor

The factor by which the final auction price of a product of the Fixed Pricing Segment i s

multiplied to determine the price paid to each BGS-FP or BGS-LFP Supplier for every kWh of

load supplied in each non-summer month of the supply period . The non-summer factor will

cause BGS-FP and BGS-LFP Suppliers to receive less than the final auction price for sales i n

the non-summer months (October through May) when their costs to serve this load ar e

generally lower .

37.

	

Outbid (Fixed Pricing Segment only)

A denied switch or a withdrawal is outbid when it is replaced in filling the tranche

target by a new tranche bid at the going price .

38.

	

Part 1 Applicatio n

In their Part 1 Applications, interested parties will be asked to submit financial

infonnation so that Ameren can assess their creditworthiness . In addition, parties will be aske d

to comply with other qualification criteria including : agreeing to comply with all rules of th e

Auction; agreeing that if they become Auction winners, they will execute the Supplier Forwar d

Contract within three (3) business days of the conclusion of the post-auction consideratio n

period; and agreeing that if they become Auction winners, they will demonstrate complianc e

with the creditworthiness requirements set forth in the Supplier Forward Contract . In the

second and subsequent Auctions, such creditworthiness requirements will take int o

consideration all CPA Supply obligations held by the Auction winner, including those from

past Auctions .

39.

	

Part 1 Application Dat e

The date on which the Part 1 Applications are due . This date will be set no later than

thirty three (33) business days prior to the earliest possible auction commencement date .

40.

	

Part 2 Application

In the Part 2 Application, qualified bidders for a segment will make a number o f

certifications regarding associations, to ensure that they are bidding independently of othe r

parties in the segment and to ensure the confidentiality of information regarding the Auction .
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With their Part 2 Application, qualified bidders in a segment will be required to submit a n

indicative offer for the segment and to submit a financial guarantee in proportion to thei r

indicative offer .

41.

	

Part 2 Application Dat e

The date on which Part 2 Applications are due . This date will be set no later than twent y

(20) business days before the start of the Auction .

42.

	

Products

A product in the Auction is a load category for a given supply period . The products are

divided into two segments . In the Fixed Pricing Segment there will be four (4) products : BGS-

FP 17-months, BGS-FP 29-months, BGS-FP 41-months, and BGS-LFP 17-months . In the Spot

Market Segment there will be one product, BGS-LRTP 17-months . All supply periods begi n

January 1, 2007 .

43.

	

Qualified Bidde r

An interested party that has submitted a Part I Application for a segment and that ha s

satisfied all conditions of the Part 1 Application becomes a qualified bidder for that segment .

Interested parties will be notified that they have qualified for a segment no later than three (3 )

business days after the Part 1 Application Date .

44.

	

Recess

A recess is a suspension of the Auction for a period of no less than thirty minutes ,

giving bidders more time to consider their bids . A bidder may request a recess in th e

calculating phase or the reporting phase of a round . Each bidder is allowed only one reces s

during the Auction . A bidder cannot request a recess in the first ten rounds of the Auction .

Starting in the eleventh round, a bidder in a segment may request a recess in a round if the tota l

excess supply in the segment meets a pre-established threshold .

45.

	

Reductions (Fixed Pricing Segment only)

Reductions in the number of tranches bid on a product for which the price has ticke d

down can be in the form of a withdrawal (i .e ., reducing the number of tranches bid on a product

without increasing the number of tranches bid on other products, and thus reducing the numbe r
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of tranches bid in total) or a switch (i .e., re-assigning the total number of tranches bid so tha t

the number of tranches bid on one or several products is reduced, but the number of tranche s

bid on other products is increased by the same amount) .

	

46 .

	

Registered Bidder

A qualified bidder for a segment that submits a Part 2 Application for that sam e

segment and that satisfies all conditions of the Part 2 Application becomes a registered bidde r

for that segment . Conditions of the Part 2 Application include the submission of an indicativ e

offer and financial guarantees . These conditions also include making certifications relating to

the Association and Confidential Information Rules or, if not all these certifications can b e

made, providing additional information to the Auction Manager and abiding by the subsequen t

course of action decided by the Auction Manager .

	

47 .

	

Reporting Phase

The reporting phase is the third and final phase of a round, during which the Auctio n

Manager informs the bidders of the results of that round's bidding phase . All bidders ar e

informed of the going prices for the next bidding phase and are provided with a range of tota l

excess supply for each segment of the Auction . Each bidder privately receives the results of th e

bidder's own bid from that round, indicating to each bidder its obligation and its eligibility a t

this point in the Auction .

48.

	

Round

The Auction runs in discrete time periods called rounds . Each round has a biddin g

phase, a calculating phase, and a reporting phase .

49.

	

Round 1 Prices

The round 1 prices for each product of a segment are announced to registered bidder s

for that segment three (3) business days before the Auction starts .

50.

	

Rounding

Prices and exit prices in the Fixed Pricing Segment are in dollars per MWh and ar e

rounded off to the nearest cent . Prices and exit prices in the Spot Market Segment are in dollar s

per MW-day, rounded to the nearest cent .
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51.

	

Segment

There are two segments . The Fixed Pricing Segment contains products for both th e

BGS-FP Load and the BGS-LFP Load. The Spot Market Segment contains the BGS-LRTP

product .

52.

	

Session

Each day in the Auction will consist of two or more bidding sessions . Each biddin g

session will consist of a number of rounds . The number of rounds in a bidding session wil l

likely increase as the Auction progresses .

53.

	

Spot Market Segmen t

The Spot Market Segment contains the BGS-LRTP product .

54.

	

Summer Factor (Fixed Pricing Segment only )

The factor by which the final auction price of a product of the Fixed Pricing Segment i s

multiplied to determine the price paid to each BGS-FP or BGS-LFP Supplier for every kWh o f

load supplied in each summer month of the supply period . The summer factor will ensure tha t

BGS-FP and BGS-LFP Suppliers are paid at a higher rate than the final auction price for sale s

in the summer months (June through September) when their costs to serve the load are

generally higher.

55.

	

Switches and Switching (Fixed Pricing Segment only )

Switching involves an increase in the number of tranches bid on some products whil e

at the same time a reduction in the tranches bid on other products in that same segment .

Switching occurs when a bidder reallocates its tranches bid without changing the total number

of tranches bid on all products . Switching alone has no effect on eligibility .

56.

	

Switching Priority (Fixed Pricing Segment only )

A switching priority is a preference assigned to one of the products for which a bidder i s

increasing its number of tranches bid . The bidder is required to assign a switching priorit y

when the bidder is increasing the number of tranches bid for more than one product .

57.

	

Target Eligibility Rati o
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The target eligibility ratio is a desired ratio of bids to the total number of tranches in a

segment .

58.

	

Time-Out

A time-out is a pause in the Auction . A time-out suspends activity in the Auction for

generally less than four hours, however if circumstances warrant, the Auction Manager has the

discretion to require a longer period . The Auction Manager can call a time-out at any tim e

during a round, and provides all bidders an estimate of how long the time-out is expected t o

last .

59.

	

Total Excess Supply

The total excess supply in the Fixed Pricing Segment is the sum, over all products fo r

which the number of tranches bid exceeds the tranche target, of the excess supplies for th e

individual products, plus all tranches of free eligibility . The total excess supply in the Spot

Market Segment is the total number of tranches bid for the BGS-LRTP product minus th e

tranche target for the BGS-LRTP product, or zero, whichever is greater .

60.

	

Tranche

A tranche of one product is a full-requirements, fixed percentage share of Ameren' s

Control Area BGS-FP, BGS-LFP or BGS-LRTP Load for a specified number of month s

beginning on January 1, 2007 for the first Auction, and on June 1 of each year thereafter .

61.

	

Tranche Siz e

The tranche size is the percentage share of the Ameren's BGS-FP, BGS-LFP or BGS-

LRTP Load represented by one tranche, and is roughly equal to 100 MW of peak demand . The

Auction Manager, prior to the Auction, determines the number of tranches of each type . Each

tranche represents an equal percentage of load for AmerenCILCO, AmerenCIPS, an d

AmerenlP, located in the Ameren Illinois Control Area .

62.

	

Tranche Targe t

The tranche target is the number of tranches available at the Auction for a product .

63.

	

Withdrawal
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A bidder is making a withdrawal in the Fixed Pricing Segment when the bidder i s

reducing the total number of tranches bid in that segment . A bidder is making a withdrawal i n

the Spot Market Segment when the bidder is reducing its number of tranches bid on the BGS-

LRTP product .
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